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ASHLEY MURRAY

REALTOR-BROKERW RB-24373 + TEAM LEADER - SRES «+ MRP « CRA « NHCP - GRI
TRAIMED 1M LIFE INSURARNCE SOLUTIONS & FINARNCIAL STRATEGIES

808.722.0786 ashley@agentsofyourdreams.com
"Hveryone deserves a home, and every child deserves a place to live. My
mission is simple — to match families with the homes that change their

frpes.”

Ashley is o hard-working. dedicoted Realtor with a passion for investing — in you, in the
future. and in Hoawai'l. By building real relationships and bringing more homes to market,
she helps families one by one while creating new avenues of wealth for her clients.
Whether you're selling your first home or your fifth. Ashley holds your best interests in the
highest regard. pairing deep island market knowledge with sharp negotiation and a

genuine heart to help.

TOP 100 IN REAL ESTATE HOROLULY MAG « BEST IM REAL ESTATE 2022
SRES - SEMHIORS SPECIALIST MRP - MILITARY RELOCATIOHN

ALOHA "ATMA HOMIMEE 2020 « 2027 - 2025



UALIFICATIONS

SPECIALTIES

Finding hidden deols, roising the volue of assets, ond educating

clients are just some of the ways Ashley helos sellers across the

world. She shares complimentary Financial Literacy Courses so

clients con do what's best for their fomilies' futures — becouse she

carcs about building legocics, not just closing deals.

RECOGHMIZED FOR

® Teom Leader, The Agents of Your Dreoms Real Estote Teoam

& Top 20% REALTORS: in Howeai'i - Rising Star, Real Producers

hogazine 20237

* Honolulu Magozine Besl in Real Estate — Finalist 2022
*  Alohg 'Aino Excellence in Real Estate — Nominee 2020, 2021 & 2025
= WPR, Keller Willioms Young Professionals < 2020 & 7021

®  2-Time Growth Chairwomon - Agent Leodership Coungil 2021 & 2022

= As ssen on KHOMNZ Mews

CERTIFICATIONS & DESIGHATIONS

SRES — Seniors Heal Estate
Speciolist

GRI — Graduale, BEALTORE
In=titude

CRaA — Certified Residential
Srlvizor

eXp ExpressOffers — Certilied
Agont

MRP — Militory Relocotion
Frofession

MHCP — Mew Home Certified
Profossiono

EB-24313 — Licensed
REALTORE-Broker

Top 100 — Howoi'i Mogazine
Agonts
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PROYEMN RESULTS

BY THE NUMBERS

When you list with our team, you're backed by a trock record — not o

pramize. Here's what working together laaks like in real rezults.

34

HOMES S50OLD

Clasad transactions aoross O ohu.

/ yrs

Full-tirne. full- service represantation.

$582K

AYERAGE SALE FRICE
Acrossa $165K S1E3M price ronge.

% 5.0

AYERAGE CLIENT RATING

From 29 varificd Zillow revicws,

Sourced from Ashiey's vorified Zillow profle « figures reflect Tull fecmy praduction.
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iM THEIR WOERDS

WHAT CLIENTS SAY ... 5.0 acwume

. "y 3 .
Ashiey was exceptinnally o pleasure (o work As a first-itme homebuyer, [ cannot
with through our home sale — Rer positive recomumend fer highly enough — she made the
attitude made all the difference.” complexities simple.”
— MALIA R, . AIEA = JUSTIN K, - HONOLULY
-~ =~ ",
"The best persan 10 go (o for a new lome — Ashley was awesome (o work with, She
especially VA, She made the whole process answered every guestion and kept me
easy.” informed through the whole process.”
— SHELDORM - MILILAMI — CHRISTOPHER B. - HONOLULU
~ T o
Amazing to work with selling our family TAshley and her team were an aIMazg
henme — responsive, Wil aueess (0 so Rany resourve 11 helpimg me by my jirslcondo i
penple and resources.” Heawar."
— oM |. - KAME'OHE — CLAIRET. - HONMOLULW
o Ty '
"l hit the jackpot. { found a condn { wanted to

"Priofessional, vesponsive, knowledpeable

and an excellent negotiator every step of the

]

LRy

totir, took a chance — and never fooked back."”

= KEHJI M. - DIAMOMND HEAD

— DAYID L. - WAIKIKI

Verifeo S-atar reviews from our team's Jillowe gratila - zillow.comproftesinancefairy

fOOUR BREEAME EXF



RESULTS THAT SPEAK

PROVEN TRACK RECORD

& snopshot of recent O'ohu homes sold by our team — real results Tor real Tamilies.

34

HOMES SGLD

* RECORD SALE

$1,630,000

LUXURY SFR - Q'AHU

KAPGLEl - CONDD

$739,000

2BD 3 BA 1,203 5F

KAME'QHE - SINGLE FAMILY

$910,000

4 BD - 3 BA - 2,140 5F

MAKAKILG - SINGLE FAMILY

$845,000

4 BDr - 2.5 BA - 1,820 5F

$582K

AWG SALE PRICE

AIEA - SINGLE FAMILY

$1,457,000

6 BD - 4 BA - 2,985 5F

HOHOLULY - COMDO

$280,000

2 BD . 1BA . 674 5F

'EWA BEACH - SIMGLE FAMILY

$635,000

3 Bl - 2 BA - 1,540 5F

WaAHIAWA™- SINGLE FAMILY

$680,000

3BD-2Ba - 1,360 5F

fiecent taom soiss from Ashiey's varified Zillow profila.

AGEWNTSE OF YOUR DREAMS - EXP

51.63M Z

TOPF SALE

YEARS EXFERIEMCE

WAI'ANAE - SIMGLE FAMILY

§752,500

4 BD - 3 BA - 2,472 5F

WAIANAE - CONDD

$185,000

1BA - 515 5F

MILILAMI - TOWHMHHOME

$§498,000

3 Bl - 2 BEA - 1,120 5F

WAIPAHU - TOWNHOME

$545,000

3 BD -2 BA - 1,080 5F



THE DIFFERENCE

WHY SELLERS

LOCAL O'AHU EXPERTISE

We live and work here, Deep knowledge of
islond neighbarhonds, pricing, and buyers

gives your home an edge.

& FULL-SERVICE TEAM

From phioltography Lo closing coordinalion, our
tearm handles every detail so you don't have
to,

MARKETING THAT PERFCRMS

Premium, luxury-grode marketing thot gets
your home noticed in any morket,

PROVEN 5-5TAR REPUTATION

& 5.0 roting ooross verified reviews —our
sel|lers and buvers refer their friends and
tamily. again and again,

> 1
IAg Prusted, respectea

aboit! our co 4 aird e people whe ca

CROOSE US

15 — Al Te mED

i frogne”

EXP GLOBAL METWORK

Backed by exp Realty's cutting-sdge
technalogy and warldhwide agent netwark for

a fast, far-reaching sale.

HONEST NEGOTIATION

Sharp, ransparent negolialion thal
consistently carms owr sellers full asking
and often rmore,

ALWAYS IN YOUR CORNER

Fesponsive, caring guidance that puts your
interests first — from first helle o long ofter
closing.

COMPLIMENTARY HOME YALUATION

Start with o free, no-obligotion market
cralysis o you know exacthy where vour
hoime stands today.
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WHY SELL?

GUESTIOMNMS TO ASK YOURSELF

Why do you want to sell your property?

Are you moving up to a larger home — or to a new neighborhood, school
district, or island altogether?

Your reasons may feel obvious, bul it's worth weighing whatl each option means for your
lifestyle, vour opportunities, and your finances.

Being clear about your intentions for selling makes it for easier to land on the option that fits
your financial, lifestyle, and real estate goals — and that clarity is exactly where we begin

together.

COMMOM REASOMNS PEOPLE SELL

Upsizing for more space Drownsizing & simplifying b ar militgry relocation
Topping built-up equity Retirarnent ar lifestyle change Investment or 1031 exchonge
A change in Tamily or life Mowing closer to 'chano

AGENTE OF YOUR DREAMS EEP REALTY



WHEN TO SELL?

You should immediately cstablish your timeframe for selling. For some sellers it's urgent: for

others. there's no rush at all — and the right strateqy looks different for each.

IF ¥YOU HEED TO SELL QUICKLY IF THERE'S HO RUSH

We speed things up with a complets We review current conditions thoroughly
morket analysis and a focused actien plan ond ginpoint the most fovorable window
built to hit vour goals fast, 1o biring vour horme o market,

Serious sellers want to sell as quickly as possible far the most money possible. Knowing the
maost effective plan of action befare listing is whot makes thot happen — and that's the

canversation we'll have together first.

AGENTE OF YOUR DREAMSE . EXP REALTY 10



WHAT DRIVES A SALE

SALABILITY OF YOUR HOME

Four factors shape how quickly — and for how much — your home =sells. We help you
with all of them to build one clear strategy and negotiate the best price.

O

PRICE POINT

Wolue is set by location, design, amenities,
competing listings & the sconormy — nol whol
yoll paid ar spaent oh upgrades. Pricing for
today's morket drives moximum cxposure.

03

MARKET CONDITIONS

The market is always shifting, We'll walk
thraugh the pras and cons of listing under

todoy's conditions so you move with confidence.

02

PROPERTY CONDITION

Conditicn directly influences both your selling
price and how quickly it sells, Small, smord
improvcmonts afton return outsized results.

Q4

MARKET EXFOSURE

Exposure is the key to salling quickly for top
dolior. Our morkating plan gats the most
gqualificd buyers through your door in the loast

time.

"We help vou weth alf fonr — so your fiome 12 positioned to self guickly and for the best passible price.”

AGEWNTS OF YOUR DREAMS - EXP REALTY



PRICED TO S5ELL

PRICING
STRATEGY

To effectively price — and ultimately sell — your home, wes

Research ond build o pricing strotegy that mo=imizes
cxcitement the moment you go live.

Conducl o deloiled, custom markel analysis.

® Weigh the unigue characteristics. amenities, ond locotion of

vour home.

* Blend our morket expertise with yvour goals around timing
ond autcome.

A home priced at market value attracts more
buyers than one priced above it.

Competitive pricing drows mere potential buyers ond
incredses yourchonces ot an expedited sale.

WE PRICE LIKE AM APPRAISER — HOW & WHY

1 - Start with the comps

Wl bagin from recent. verified closed sales of homes ke yours — the
sarne evidence o licenzsed approiser relies on, naver an oulomoled
coatimaote,

2 . Adjust line by line

Wik adjusl up or down Tor renl diffarences — souore footogea. condition,
upgriades, ol and views — Lo land on o defensible morkal volue.

3 « Why it matters

& price grounded in appraiser logic drows serious buyers and clears the
buyer's lender cpproisal — 5o your sole doesn't fall oport hefors
closing.

& new listing gets nearly four times more online
4 >< visits in its first week than a month later — when

most price reductions hoppan. (Wall Strest Journal)

AGEMTE OF YOUR DREAMS « EXP REALTY 1




WHAT'S IT WORTH?

HOME EVALUATION

"What will my house sell for in today's market? It's the first question most sellers ask.

Our dynamic market shifts with local, regional, and national conditions — so you need

professionals who study whot's actually sold in your neighborhood. This is criticol.

FACTCRS THAT DETERMINE A HOME'S WORTH

* Living creo above graode & total bedrooms * Recent renovations, upgrodes & updates
* Lower-level development & extra suiles ® Mumber of garnge & parking stalls
* Quict vs. busy street; cul-de-sac * Views, green spoce & proximity to neighbers

HOwW WE PRICE YOUR HOME TO SELL

DATA, HOT GUESSWORK FRICED TQ COMPETE AYOID THE ODYERFPRICE

; ol 3 ' 3 TRAP

& full analysis of whot's Wie price ot — or just undsr —

nctually sald naar you in the frus market value so launch Uverpriced homes go stale and

leasl B0 days — newver an oy dravees multiple buyars, and sell for lezs ofter price cuts,

outermnated guess. competition bids the price ug, Right-pricing sells faster — and
ot ot for more.

Ask us for @ complimentary, no-obligation marker analysts of vour fome — scan the QR on the cover
fo gl slartee,

AGEWNTS OF YOUR DREAMSES - EXP REALTY 13



MAKE-IT SHINE

& little preparation inside and out helps us secure the highest price for yvour home, Here's where

to focus,

EXTERIOR INTERIOR

* Koopthe lown immaculote; prune, weed, and * Clean every room and remove clutter; clear
plant flowers, counters ond clozets,

# Clean and align the guttors; pressure-wosh * Consider o professional cleoning service while on
siding. muarket.

* Repair loose or domaged roaf shingles and * Ro-surfoce strongly colored wolls ina neutral
coulking. shade.

* Re-seal the drivewoy and keep the goroge door * Check and repnoir cracks, leoks, and signs of
closed. darmpness.

* Apply o frosh coat of poing to the frant door, * Ropair damoged plaster, point, tile. and broken

window pones.

Staged h 1l
ettt Mowe-in-ready, updoted
farmare and spand

U .I. 5![})/ ST e 3 : '] O 9/ homes command more than
p O o th-;n comparable nan T cimilar homes leftin [poor
stogad homas,

condition.

Firpures aro industry averages (MAR S RESALN ooluah resuits wary Dy horme and morkot.

HAYE READY FOR BUYERS & LEMDERS

Applionce manuals - renovalion recsipts - oll keys & garogs remoles - poior surveys - olility provider list &
drvarage coslts . alanm instructions - any HOA documents ossassments, and covenonts.

AGENTE OF YOUR DREAMS EXP. REALTY 14



WORLD CliasS EXPOSURE

YOUR MARKETI

With 5% of buyers searching online, exposure is everything. Here's how we put your home

in front of the right buyers — everywhere they're looking.

FRO PHOTOGRAPHY & YIDEOQ

Architectural photos and walk-through videso
Lhal make your harme look its obsolule best,

SOCIAL MEDIA

Instagram & Facebock posts and stories for
coming-soon, just-listed, ond open-house buzz.

OPEH HOUSES & S5IGMAGE

Frofessioral vord signoge, tokesaway fvers, and
strategicolly promatad opan houses,

STAGING GUIDANCE

Reom-by-room prop recommaendations cnd pro
staging referrals so every phote and showing

LUXURY PRINT COLLATERAL

hagazine guality brochures, just listed moailers
and teoture sheets for high-touch and lusury
buyors.

REAL-TIME
ENTE OF ¥

SELLER UPDATES

L1l EarME

LR S

MLS & SYNDICATION

Listed on the MLS. Zillow, and every majar
syrddicotion sile, plus Tealured an our websile,

EMAIL CAMPAIGHNS

Torgeted blosts to our dataoose, affiliote
netwerks. and sphere of gualified buyers.

COMING-500HN & JUST-LISTED

Collout compaigns ta highly qualified buyers ta
buile dermand before and at launch.

3D TOURS, FLOOR PLAMNS & DRONE

Irmmersive 30 walkthrougns, measurod thoor
plans, ond aerial drone footoge for stondout
listings.

BEUYER-AGENT QUTREACH

Direct promation to top locol agents with ootive,
gualticd buyers alrcady loaking in your arca.



MAXIMUM EXPOSURE

YOUR LISTING, EVERYWHERE

Tha moment your home goes live, it syndicates automatically to 198+ websites — every major partal,

search engine, and app buyers actually use. Mo posting to one site at o time; we put your harme in

front of all of them at once,

Zillow realtor.com Trulia Redfin Homes.com
facebook Instagram YouTube Apartments.com Movoto
Homesnap Mextdoor Yahoo! LoopNet HomeFinder
exp RealtyTrac ListHub Google Bing
Aol, msn HotPads Zumper Rent,com
MapQuest Point2 Estately NewHomeSource Homes & Land

REALTOR.ca Hubzu ByOwner.com OneHome

nortional & global real estote portals, search engines, brokerage sites, and social
-.l Q 8 _|_ nebworks — updoted in syne, so ovour listing is abaoys live, acourals, ond everywhere
byers are locking,



STERF BY STEPR

THE PROCESS

07 DISCOYERY & RESEARCH

YWv'e tour vour home, share insights, and develop initicl
rcrkeling slralegies,

D2 LISTING APPRINTMENT

Wia discosy value, review expeclalions, sicn

documents  thon yaou'ne ready to list!

03 PRE-LAUMCH

Phlography, signoge, lock boxes — everylhing is
roparcd for launch day.

04 LAUHCH DAY

Your hame goes live onling, ooyord sion goes up, and
marketing rolls out,

05 BUYER PROSPECTIMG

Consistont cxposune aoross plotforms continuos unti
we reqch a sales ogresment.

0& SALES AGREEMENT

Oncs on offer is mode. we reviswe all terms and
conditions and respond as neadad.

07 INSPECTIONS

The buyer hires on inspecltor and moy request repoairs,
Wil negotiote an your beholf,

02 LOAW COMMITMENT

The buyer's loon is underwritlen ond the appraisal is
porformed and werifiod.

0% CLOSING PREPARATION

Lender requirements are met, closing s scheduled,
cind the buyver does o final walk-through.

10 CLOSING

Documents are signiod. keys are cxchanged, and yaur
proceeds are recefved!

"Ten steps, one focus — Leepimy you tefomed and protecied from our st hello (o the closing table”



AT A GLANCE

YOUR SELLING TIMELINE

Selling moves through =ix milestanes in a zet order — each ene must be completed
before the next can begin. How lang it takes depends an your home, the maorket, and

the buyer; the week ranges below arc only a guide, not o guarantec.

o CONSULTATION & PRICING - STEP 1

Wiie tour vour home, review comps, and ogree on g pricing strategy and timeline,

o PREP & PHOTOGRAPHY . STEF 2

Repairs, stoging, ond professional photos & video — everything ready for launch day.

o GO LIVE & MARKET - STEP 3

Listing hits the MLS, syndication sites, and social — plus open houses and buyer outrecch,

o OFFERS & NEGOTIATION .- STEP 4

Wie present every offar and negotiate the best price and terms an your beholt,

o UNDER CONTRACT - STEF 5

Inspections, appraisal, and e buyer's loan ore completac while we track every deodline.

o CLOSING DAY - STEF &

Documents are signed, keys are exchanged, and your proceeds are wired. Congrotuloticns!



WHAT ¥YOU CAN EXEECT

AGENT
Js REBPONSIBILITIES

EXPERT GUIDANCE
* Research comps & complete o competitive
miarket onalysis to set the right list price

Recommend repoirs & stoging to make your
home more attractive 1o buvers.

Guide you toword informed decisions and o
satistactory sale.

* Prasent & respond to every offer promptly,
negotioting the best price and terms.

LOYALTY
* Nou are our prionty — your interests come above
all others,

* Keep your personal inTormation strictly
confidenticl.

* Ensure you ore tully infarmad ot overy step.

ACCOUNTING

* Track receipt of all eormest monay deposits.

* Receive & deliver all documents in o timsly
FIanner.

* Review final settlement stotements with you.

RESPOMNSIYEMESS

* Actin good faith at all times,
* Adhere to your instructions ond concerns.
Return calls & emails oromptiy.

Closely track dotes & deadlines,

"Fromm your first guestion to the closing rable, our job is to protect your interests and keep you

sitformed — always.”



BEHIMND THE SCENES

EVERYT

ING WE

ANDLE

& home sale runs on more thon 100 behind-the-scenes tasks — from the first title search to door-

knocking the neighborhood and hosting open houses. Here's whot our team manages start to

finish, so the only thing you hove to do is hand over the keys.

LISTING FREPARATIOHN

Y Ca mparativa morket analysis &
pricing strotegy
v

liens

Aclvise an repairs, stoging & pre-
insoection

Mz plans

Y write & proot the RLS listing

racord s

QFFERS & NEGOTIATION

Y Presant & explain aach offer
“ Warity financing & proof of funds
¥ Magatiome price, tenms &
cenlingoncics

fMoroge rmultigle-offar scenarios
Frepora & review every cantract

Sofacuard your battom line

Wi Aty o 75 e Taans oo
FOUE MO0 LF SER e Gt Pody

Crdar & raview thea titla srarch for

Arrange pro phalegraphy, videoo &

Campile disclasures, HOA & permit

MARKETING & EXPOSURE

+

Syndicate ta Jillow. Recltoroom &
L0+ sites

Fur saciol medin & emsoil

Compaigne
Prociuce Fyers, signoge & moilers

“Carning soon” & "jusl lisled" buyer
bzl
Daar-kriock & nelwark Lhe

neighborhood

Faoture an
rgentsafynurdreams.cam

ESCROW & TRANSACTION

W

+

Open escrow & track all deadlinas
Caardingte inspactions & opnroisol
Handle repoir reguests & credits
Lz wailh lencer, Ll Bocscros
tdanitar the laan to fnal clearance

Heod off problams bafare thay grosw

i  bare de ta Dresaeale flha arhep B elpoael oF
dife, Chirs i to lianale Tie otRer mivdred i

SHOWINGS & OFEN HOUSES

Scheduls & host cpen housaes

Coordinate & confirm privoes
showinge

Soreen for pre-oppraved. qualifies

biryers
Ficld cll agenl & beyer nguincs
Collect & share showing feedbock

Follows up with every prospoct

CLOSING

L

+

Review yaur settlament statement
Caordinate tha final walkthrauch
Canfirm signing & recanding

Vierily your proceeds arc wircd

Delver keys & celebrate




TAILORED TO YOU

CHOOSE YOUR LISTING
PACKAGE

Every pockage includes full-service marketing ond tronsoction coordinotion. Choose the level of exposure
ared while-glove service thal fits your home and your goals,

Silver Gold Platinum

Custom Marketing Strotegy
Expert Home Freparation
Professional Photography
Coming-Soon Marketing

Open House & Broker's Open
fgent Dotobase Colls & Outraach
Transaction Coordination

Emaoil Marketing to Dotobase
Up-to-Daote Progress Updotes

Yard Sign & 2-Sided Flyer

Saocial Media Posts (Facehoolk &
Instagram]

|ust-Listed Email Blost to Agent NMetwork

Custom FProperty Website

Professional Video & Reel

Premium Listing Plocement [Fillow &
Realtor.com)

Staging Consultotion & Services
30 Taur, Floor Plan & Drone

Pre-Event Professional Cleaning

YOUR COMMISSION 5. 5%, 6% 7%



GOOD TO KMOW

SELLER FAQ

How much does it cost to sell?

Typicol costs include the ogent commission. closingfescrow foes, conveyance tax, and any agreed
repairs. We'll give you o clear net-proceeds estimote up front — no surprises.

How long will it take to sell?

It varies by price, condition, and market — but most of ouwr listings go under contract within o few
weaaks, See "Your Selling Timeling” Tor the full rhythim,

Do | need to make repairs or renovate First?

Mot always, We'll recommend only the improvements that meaningfully raize vour sale price — and
skip the ones thot won't poy off.

Should 1 prica high to laave room to negotiate?

Uzually me. Homes priced at market value ottract more buyers and stranger offers: overpricing tends to
leod to lenger doys on morkst and price cuts.

Can | sell while | shop for my next home?

Ahsolutely, We coordinote timing, contingencies, and possession dates so vour sale ondd your next
move line Up smoothly.



THE BOTTOM LINE

Real estate is complicated. That's where we come in.

At the closing table, our goal is for you to feel that selling your home
exceeded every expectation — so from our first hello 1o close, we waork

hard to make that happen.

When you choose our tearn, you're not just getting trusted, respected
agents — you're getting local experts who are passionate about serving

our community and the people who call it home.

LET'S GET STARTED.
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OWHER - AGEMTS OF YOUR DREAMS REAL ESTATE TEAM LLC

808.722.0786  ashley@agentsofyourdreams.com
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